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Allan Pease
Allan Pease is an internationally recognised allan pease speaker, known worldwide as
“Mr Body Language”. He shows teams how to decode body language cues, read
subtle clues in face-to-face encounters, and communicate more effectively on phone
calls, so people can gain credibility communication styles and co-operate more
effectively as a group. Expect classic Pease humour, a life changing system of simple
frameworks, and field-tested skills audiences can use immediately.

KEY TOPICS

Communicating for Results
Body Language – It’s Not What You Say
Questions Are The Answers
How To Be A People Magnet – It’s Easy Peasy

BIOGRAPHY

Allan Pease | Body Language Authority and Global Communication
Strategist
Allan Pease is one of the world’s most successful non-fiction authors on human behaviour and people skills. With
Barbara Pease (his co author barbara pease and author barbara pease), he leads Pease International and has
addressed audiences across the Asia-Pacific region and in more than seventy countries worldwide. Their books,
including The Definitive Book of Body Language, The Answer and Why Men Don’t Listen and Women Can’t Read
Maps, have been translated into more than fifty languages and sold in the tens of millions.

A Proven Leader in Human Communication
A born achiever, Allan started selling as a kid and by seventeen was the top national salesperson for a company
selling bed linen, pots and pans. At twenty-one, he became the youngest person in Australia to sell  over
$1,000,000 of life insurance in his first sales year, a story he shares in Questions Are The Answers. That early
grounding in people’s behaviour still drives his practical approach today, where “talk language” and simple
golden rules help such a diverse group build trust and deliver significant business results. Allan’s work focuses
on how human beings actually behave. He shows how credibility, communication styles and how to teach
powerful relationship skills can lift performance with diverse groups of stakeholders. Teams learn to develop
instant rapport, create powerful lasting first impressions, and handle other people’s behaviour with confidence.

A Speaker Who Inspires Action
Allan takes complex ideas and turns them into clear frameworks that involve winning people over rather than
pushing harder. Leaders and teams leave with practical relationship skills they can use straight away. Typical
outcomes include higher sales effectiveness, better co-operation across departments and faster decisions that
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stick. For many audiences, he’s a true people magnet, the kind of presenter who keeps attention, builds
momentum, and gets everyone involved (something few others can do as consistently).

Awards and Recognition
Allan is a Certified Speaking Professional and is recognised with fellowships and honours including fellow of
the royal (Fellow of the Royal Society of the Arts), Fellow of the Institute of Management, and Fellow of the
national speakers association in Australia. He is also a paul harris fellow uk (a.k.a. association a paul harris) and
a JCI Senator, and has been inducted into the hall of fame / national speakers association hall. He is also cited as
a Fellow of the lifewriters association a paul Harris Fellow (UK) in several speaker biographies. His academic
honours  include  honorary  professor  titles,  including  at  Moscow State Technical  University  and  ULIM
International University.

Authorship and Media Impact
With Barbara Pease, Allan is among the most successful authors in their field. Their catalogue spans relationship
dynamics,  differences in body language between the sexes,  and practical  persuasion. Their  work has reached
mass  audiences  through  television  series,  as  well  as  a  feature  film  inspired  by  Why  Men  Don’t  Listen  and
Women  Can’t  Read  Maps,  which  became  a  box  office  success.

What Audiences Get
Decode body language cues and “talk language” to gain credibility communication styles
Build rapport fast in face-to-face encounters and phone calls
Use simple frameworks to influence, co-operate and deliver results across functions
Apply practical strategies that help many organisations communicate clearly and act with confidence

Why Book Allan Pease
Allan motivates people at a personal level and equips leaders with powerful communication techniques they can
use the same day. He connects with ease, keeps such a diverse group engaged, and leaves teams ready to
apply ideas immediately. If your goal is to improve people skills, strengthen relationships and drive significant
business outcomes, Allan Pease is the speaker to bring to your next event.  

WHAT PEOPLE SAY

"“Sensational is the only way to describe Allan’s presentation at the ‘Successful Selling Conference’. Audience reaction
on the day and since has been overwhelming and highlights why he is in so much demand in the U.K.” "

— Institute of Sales & Marketing Management  

"“Allan had us in stitches with his wonderfully fresh insights into the self-evident truths about relationships between the
sexes…his keynote address was the highlight of the Annual Dinner.”"

— Employers First 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"“You surpassed all expectations with a humorous, witty and informative presentation…thank you for paying a pivotal
role in the success of the event.”"

— Vision Pursuit


